37 sfoaslo rf,

f il 145 5 oy 5 51 43572

& Rt el

Gt sl pii



- \YPY .QPLB.JJS_: + o EE
8 e 0l [Fantly (gldd > saily b S Ligfs> ety al g olyze
A48 el allazit gl s ¢ P Slaie
A DIV VAN 1 0 [4] Sl Slasts
978-600-95828-7-7 - Sl
bd 0 iy S Sy
Ira] o saaliles ctlasly
Selling sausy s Erige
il et - Saxty 4 o C o2
Selling -- Psychological aspects . £y

Customer relations .l:4 s 250 £
Success in business |5 5 ws ;3 Cuiiss S g g
HFafvAIYe/gdzA 1748 8P ¥ gaiy 09,
FANAY 2D SRy 00
FAFOLEL NP et oLt

G T,

Faadly (5 o itond Ky wigRe
O el
] 1l
s30T o S e ol lasmis
M erle Al il 2k
By : 2]
9y st immdl F
By aliuls

s e
140 oleys 1 J3l wl=
Gl Bogizns 3pi> Ao
ddeas Voe e il
UL‘S‘- Yoowe :‘_-n‘:j
AVA-F+ «-ABAYA-V-Y oSls
SAYAY-FATAY: Al




G

o ol L1008 ol b

Yo

oSkt 0 g

'Y

1
\#

L} J—

W
v

el il 9 526 Canidy
DR VI Rat i PR Y PTEINE 3] VTR FRLTV e PR
A o ik Jgomogad slafl )T L 005 (5
reimsesernss Sl GLDS a8 i g0 g il

7o po S b o g

i 4 Dad bla

al,sl 04-1 LI o;'.l.o e I:-n—ﬂj,ﬂ LS‘J‘! L5‘>Lﬁ"."‘"‘-"'.“.'-'.- .3)’.-'»)4

33 yo WK b oF gt

T '30,519153




ntls gl paidg,h S aipS /

1A

.élﬁ‘ u.vl Ll o;‘..'\.n 3o u';n.__n.i.l,.n ‘51}.! GQM é)’.é)g

1A

b S U oF giif

14

CAnd g igd bl

.:|).s| cplboe Slie o Cunides Lg‘,._u LS"M Sya

14

Wl ] S o5 48

AR

Msdb,s foln

SR P [110] KPS L VRRRNICIIN- TORP JURRR UR R

Szl w30 g 4y 98 il Glau T 3 Lo 0

Yy

A e WEERN P

Y

oled & sa

Y

PN Conli

Yy

S oy

Y¥

rr
Ya
o
s

Okas ek pao

lods” 5 old £ 9

P—— T Qbﬂ.ll.n tS‘J‘. o igh Siye s i

dy gl Seas

iS5

K oyt RS




o /% M':*L’ 6""’)"' o.}.l..'.r,lj\.f.i &i,ﬁ:'-

vs SIL i & sl S
vy by o)f /51 S
vy Pe dails oguel b ST

Y4 2l



